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Disclaimer
By attending the meeting where this presentation is made, or by reading the presentation slides, you agree to be bound by the following limitations:
The information in this document has been prepared by OJSC Magnitogorsk Iron & Steel Works (the “Company”) solely for use at a presentation to be held in connection with the proposed offering (the 
“Offering”) outside Russia of global depositary receipts (the “GDRs”) representing the Company’s ordinary shares and globally of the company’s ordinary shares (the “Shares,” and together with the GDRs, 
the “Securities”) by the Company and certain shareholders of the Company. 
These materials contain statements about future events and expectations that are forward-looking statements.  These statements typically contain words such as “expects” and “anticipates” and words of 
similar import.  Any statement in these materials that is not a statement of historical fact is a forward-looking statement that involves known and unknown risks, uncertainties and other factors which may 
cause our actual results, performance or achievements to be materially different from any future results, performance or achievements expressed or implied by such forward-looking statements.  None of 
the future projections, expectations, estimates or prospects in this presentation should be taken as forecasts or promises nor should they be taken as implying any indication, assurance or guarantee that 
the assumptions on which such future projections, expectations, estimates or prospects have been prepared are correct or exhaustive or, in the case of the assumptions, fully stated in the presentation. 
We assume no obligations to update the forward-looking statements contained herein to reflect actual results, changes in assumptions or changes in factors affecting these statements.
Investment in the GDRs and the Shares will also involve certain risks.  A summary of the material risks relating to the Offering will be set out in the section headed “Risk Factors” in the prospectus.  There 
may be additional material risks that are currently not considered to be material or of which the Company and its advisors or representatives are unaware.
This document and its contents are confidential and are being provided to you solely for your information and may not be retransmitted, further distributed to any other person or published, in whole or in 
part, by any medium or in any form for any purpose.  The opinions presented herein are based on general information gathered at the time of writing and are subject to change without notice.  The 
Company relies on information obtained from sources believed to be reliable but does not guarantee its accuracy or completeness.
This presentation has not been approved by the UK Financial Services Authority.  This presentation does not constitute an offer or invitation to sell, or any solicitation of any offer to subscribe for or 
purchase any securities, and nothing contained herein shall form the basis of any contract or commitment whatsoever.  No reliance may be placed for any purposes whatsoever on the information 
contained in this presentation or on its completeness, accuracy or fairness.  The information in this presentation is subject to verification, completion and change.  The contents of this presentation have 
not been verified by the Company or by any of ABN AMRO Rothschild, Morgan Stanley & Co. International Limited and Renaissance Securities (Cyprus) Limited (together, “the Joint Global Coordinators.”).  
Accordingly, no representation or warranty, express or implied, is made or given by or on behalf of the Company or any of its shareholders, directors, officers or employees or any of the Joint Global 
Coordinators (and their shareholders, directors, officers or employees) or any other person as to the accuracy, completeness or fairness of the information or opinions contained in this presentation.  None 
of the Company nor any of its shareholders, directors, officers or employees nor the Joint Global Coordinators nor any of their shareholders, affiliates (within the meaning of Rule 405 under the U.S. 
Securities Act of 1933, as amended (the “Securities Act”), directors, officers or employees nor any other person accepts any liability (in negligence or otherwise) whatsoever for any loss howsoever arising 
from any use of this presentation or its contents or otherwise arising in connection therewith.  In giving this presentation, neither the Company nor its respective advisers and/or agents undertake any 
obligation to provide the recipient with access to any additional information or to update this presentation or any additional information or to correct any inaccuracies in any such information which may 
become apparent.
Investors and prospective investors in the Securities of the Company are required to make their own independent investigation and appraisal of the business and financial condition of the Company and 
the nature of the Securities.  Any decision to purchase Securities in the context of the proposed Offering, if any, should be made solely on the basis of information contained in an offering circular or 
prospectus published in relation to such Offering. No reliance may be placed for any purpose whatsoever on the information contained in this presentation, or any other material discussed verbally, or on 
its completeness, accuracy or fairness. This presentation does not constitute a recommendation regarding the Securities of the Company.
Any offer of Securities to the public that may be deemed to be made pursuant to this document in any EEA Member State that has implemented Directive 2003/71/EC (together with any applicable 
implementing measures in any Member State, the “Prospectus Directive”) is only addressed to qualified investors in that Member State within the meaning of the Prospectus Directive.
This document is an advertisement for the purposes of the applicable measures implementing the Prospectus Directive.  A prospectus prepared pursuant to the Prospectus Directive is intended to be 
published, which, if published, can be obtained in accordance with the applicable rules.  
This document is only being distributed to and is only directed at (i) persons who are outside the United Kingdom or (ii) to investment professionals falling within Article 19(5) of the Financial Services and 
Markets Act 2000 (Financial Promotion) Order 2005 (the “Order”) or (iii) high net worth entities, and other persons to whom it may lawfully be communicated, failing within Article 49(2)(a) to (d) of the Order 
(all such persons together being referred to as “relevant persons”).  Any investment activity to which this communication may relate is only available to, and any invitation, offer, or agreement to engage in 
such investment activity will be engaged in only with, relevant persons.  Any person who is not a relevant person should not act or rely on this document or any of its contents.
The information in this presentation is given in confidence and the recipients of this presentation should not engage in any behaviour in relation to qualifying investments or related investments (as defined 
in the Financial Services and Markets Act 2000 (FSMA) and the Code of Market Conduct made pursuant to FSMA) which would or might amount to market abuse for the purposes of FSMA.
Neither this presentation nor any copy of it may be taken or transmitted into, or distributed, directly or indirectly in, the United States of America,, Canada or Japan, or distributed to any US Person (within 
the meaning of Regulation S under the Securities Act).  This presentation is not an offer of securities for sale in the United States.  The Securities proposed in the Offering have not been and will not be 
registered under the Securities Act and may not be offered or sold in the United States absent registration or an exemption from registration under the Securities Act. The Company does not intend to 
register any portion of the proposed Offering under the applicable securities laws of the United States, Canada or Japan or conduct a public offering of any Securities in the United States, Canada or 
Japan.  Subject to certain exceptions, the Securities may not be offered or sold within Canada or Japan or to any national, resident or citizen of Canada or Japan.  Any failure to comply with these 
restrictions may constitute a violation of the U.S., Canadian or Japanese securities laws, as applicable. The distribution of this document in other jurisdictions may also be restricted by law, and persons 
into whose possession this document comes should inform themselves about, and observe, any such restrictions. 
Information contained in this document does not constitute a public offer or an advertisement of the Securities in Russia, is not an offer, or an invitation to make offers, to purchase Securities in Russia, 
and must not be passed on to third parties or otherwise be made publicly available in Russia.  The GDRs have not been and will not be registered in Russia and are not intended for “placement” or 
“circulation” in Russia. 
The Joint Global Coordinators are acting for the Company in connection with the proposed Offering and for no one else and will not be responsible to anyone other than the Company for providing the 
protections afforded to clients of the Joint Global Coordinators, nor for providing advice in relation to the proposed Offering or any other matter referred to herein. Any prospective purchaser of the 
Securities in the Company is recommended to seek its own independent financial advice.  The Joint Global Coordinators have not authorised the contents of, or any part of, this document.
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Total sales in 2006: 
US$6,424 mln (1)

Total shipments in 2006: 
11.3 mln tonnes (2)

22.217.625.5Net margin, %

1,4269471,233Net income, US$ mln

31.228.135.9EBITDA margin, %

2,0051,5111,735EBITDA, US$ mln

6,4245,3804,829Sales, US$ mln

11.310.210.1Steel products produced, 
tonnes mln (1)

12.511.411.3Steel, tonnes produced mln (1)

200620052004

MMK at a Glance

MMK Sales & Shipments Breakdown (1)

Financial & Operational Indicators - MMK Group 

Downstream 
products

23.9%

Long products
9.4%

Slabs
1.7%

Rolled f lat  
products

58.3%

Other
6.6%

Source: MMK US GAAP accounts

Urals
21.4%

Volga region
11.8%

Other
7.4%

CIS
5.4%

Central region
7.5%

Asia & Far East  5.4%

Europe
10.3%

Other Exports 5.5%

North America 5.3%

M iddle East
20.0%

1. Sales breakdown for MMK Group and 
2. Shipments breakdown for OAO MMK

Source: MMK

Geographic Location

Steel Products Output

Source: MMK

928 566 722 425 332
1,043

1,372 1,421 1,174 1,098 1,707

2,521

4,827 5,249 5,262 5,438
6,095

897

1,415 1,437 1,331 1,698

1,634

843

1,126 1,400 1,647 1,542

1,579

5590

3,000

6,000

9,000

12,000

1996 2002 2003 2004 2005 2006
Slabs and billets Long products HRC CRC Downstream

’000 tonnes

Domestic Export9,667 10,073 10,137 10,201

CAGR 6.8%

5,863

11,346

1. Steel production and shipments volumes for OAO MMK only

Moscow

Kazakhstan

MMK
SSGPO Suppliers from Kuznetsk Coal 

Basin

Moscow

Kazakhstan

MMK
SSGPO Suppliers from Kuznetsk Coal 

Basin
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Strategy

Target High-growth Markets

Security of Raw 
Materials and
Energy Supply

Investments in Exceptional 
People and Systems

ROI-driven Capex

Investment HighlightsDevelopment Strategy Financial ReviewOverview of MMK
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Increase of Sales Volumes in Russia and
to Key CIS Countries

Target High-Growth Markets

262

228

151
137

71

169

6975
67

28

4,037

4,461
4,672 4,699

5,462

0

50

100

150

200

250

300

350

2002 2003 2004 2005 2006
0

1,000

2,000

3,000

4,000

5,000

6,000

Kazakhstan Ukraine Russia

Source: MMK

Steel Consumption Growth in Key Markets

302929
252724

2000 2001 2002 2003 2004 2005
Russia

5.8 5.5
8.2 7.2 7.2

4.9

2000 2001 2002 2003 2004 2005

Ukraine

0.9 0.9 1.0 1.0 1.2 1.2

2000 2001 2002 2003 2004 2005

Kazakhstan

Source: International Iron and Steel Institute

mln tonnes
CAGR 4.6%

CAGR 8.0%

CAGR 5.9%

’000 tonnes

1

Note
1. Right hand side

2002-2006 CAGR:
Kazakhstan – 39%
Ukraine – 57%
Russia - 8%

Investment HighlightsDevelopment Strategy Financial ReviewOverview of MMK
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Current status

• Contract with SMS Demag signed

• Estimated time of installation: 32 months

• Capex: US$1.0 bln

• Negotiations with leading international banks to 

arrange credit facility to be used for the mill 5000 

contract under the coverage of credit export service 

agency Hermes

• Launch into operation is planned in 2009, production 

at full capacity expected in 2010

Overview

Unique production
in Russia

Growth of sales

Considerable
Growth of Profits 

ROI-Driven Capex: 
Mill 5000 Launch

Only 8 world producers (located in 
Germany, France and Japan) manufacture 

HR thick plates with comparable 
characteristics

1.Expected based on current business plan Source: MMK

Mill 5000: MMK and Severstal

912Rolling preassure, mln
tonnes

up to X80up to X120Hardness

12-3008-160Depth, mm

1824Length, m

19892009Launch into operation, 
year

Up to 4,400

0.6

Severstal

Up to 4,850

1.5

MMK(1)

Capacity, tonnes mln

Width, mm

Characteristics

Investment HighlightsDevelopment Strategy Financial ReviewOverview of MMK
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Security of Raw Materials Supply

• 10-year contract for iron ore supply with SSGPO: volumes fixed

• License to develop Prioskolsky iron ore deposit and 51% stake 

in Bakalskoye Rudoupravleniye as well as own mine in 

Magnitogorsk 

• 5-year contracts with 4 key suppliers: volumes generally fixed

• MMK affiliated company – CJSC “Coal Company 
Kazankovskaya” – holds a license to develop the Kureinsky
coking coal deposit

• 100% of MMK needs are covered by supplies from an related 
party company CJSC Profit

• Leading scrap collection network

• Significant self-sufficiency in electricity

• Plans to decrease the per-unit electricity consumption

Iron Ore

Coking Coal

Scrap

Power

Kuzmetugol

Raspadsky Ugol

Mechel

Sibuglemet

Own Base

SSGPO

Profit

Key Suppliers Comments

Investment HighlightsDevelopment Strategy Financial ReviewOverview of MMK
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Implementation of 
Corporate IT system 

on the Basis of 
Oracle E-Business Suite

Development of
Internal Audit and Control 

(consistent with with
Sarbanes-Oxley Act)

Complex Risk 
Management System

Introduction of a
System of 

KPI’s for Subsidiaries

Enhancement of 
Raw Materials Supply 
and Technical Support 

Provision for MMK

Creation of Centralised
Cash Movement 
Control System

Realisation of Activity
Based Costing 

System of Accounting

Implementation of 
Balanced Scorecard 

System

Investments in Exceptional Systems 

Investment HighlightsDevelopment Strategy Financial ReviewOverview of MMK
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MMK – Leader in Russian High Value-Added Steel 
Products

1 Russia's only “pure” steel play

Focus on high value-added products within a broad product portfolio2

3 Strongly positioned for attractive domestic market dynamics

Well-invested, low cost production facilities5

Leading management information system among Russian peers6

1 2 3 4 5 6 7

4 Significant exposure to the fast-growing Russian pipe-making industry

Investment HighlightsDevelopment Strategy Financial ReviewOverview of MMK

Exceptional management and highly trained workforce7
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5.8

11.3

7.4

10.1
8.3

6.5

1996 2006

MMK Severstal NLMK

Russia’s Only Pure Steel Play  

Superior Margins 

47.2%

21.9%

31.2% 30.4%

24.0%

10%

20%

30%

40%

50%

60%

NLMK MMK Evraz Severstal Mechel

2006 EBITDA Margin (1, 2, 3)

1 2 3 4 5 6 7

1. NLMK, Evraz, Mechel estimates are based on Bloomberg mean sales and EBITDA estimates for 2006 in 
US$ as of 28 February 2007

2. MMK Group actual is based on US GAAP accounts
3. Severstal actual is based on IFRS accounts

Source: Bloomberg estimates as of 28 February 2007; MMK unaudited financial statements

Source: MMK, other companies’ publicly available information

2.5%NLMK

4.3%Russia, total
3.1%Severstal

6.9%MMK
1996-06 CAGR

Raw material prices (US$ / tonne)

Source: AME, December 2006

Iron Ore (1) Hard Coking Coal (2)

Benefit From Falling Raw Material Prices

0

20

40

60

80

100

120

140

2000 2001 2002 2003 2004 2005 2006E 2007E 2008E 2009E 2010E 2011E

1. Iron Ore, Hamersley fines to Japan for JFY (Historical prices converted from US¢/dltu)
2. Hard coking coal prices indicated by Japan FOB price for Goonyella-type premium brands in JFY

Superior Rolled Steel Production Growth (1)

1. Rolled products for Russian operations only

mln tonnes
CAGR 6.9%

Investment HighlightsDevelopment Strategy Financial ReviewOverview of MMK
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Focus on High Value-Added Products

Capex Committed to Increase Production of 
High Value-Added Products

1 2 3 4 5 6 7

Share in 
MMK Sales

MMK 
Ranking

MMK Share of 
Russian OutputProduct

Leadership in Value-Added Segments
Breakdown of total Capex committed

24%Coated plates

54%41%Hot-rolled flat products

25%Galvanised flat products

4%
100%Tinplate 3%

32%Cold-rolled flat products

53%Cold-rolled strip

4%

1%

52%Formed sections 2%

Evolution of Sales Structure

Expansion
(value-added 
products)

MaintenanceExpansion
(cost reduction & 
Production growth) Incl. railway cars sections 100% 1%

1

2

2

1

3

1

1

1

14%

Source: Chermet, MMK Group Data

Source: MMK

Metalware 26% 25%

15% 24%
11%

33%

44%64%

56%
32%21%

2006 2007F 2008F

Highest Share of High Value-Added Products (1)

High value-added products

0% 25% 50% 75% 100%

Evraz

Mechel

NLMK

Severstal

MMK

Source: Companies’ 2005 annual statements
1. Breakdown is estimated based on revenue breakdown of steel segment
2. Breakdown is estimated based on US GAAP Financial Statements data
3. Russian operations only

Downstream Flat rolled Long products Slabs and billetsMetalware Pig iron and other

(2)

(3)
Key Products

Tubes

HR/CR coils &
sheets

Tin plate

Cold formed 
sections, band 

Coated sheets 

Metal ware10% 6% 3%

18% 14% 15%

58% 66% 68%

14% 14% 14%

1996 2003 2006

Slabs and billets Long products Flat products Dow nstream

Investment HighlightsDevelopment Strategy Financial ReviewOverview of MMK
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Strongly Positioned for Attractive
Domestic Market Dynamics

1 2 3 4 5 6 7

221 376 378 454
623

990

0

500

1,000

1,500

Russia EU-15 USA Germany Japan S. Korea

kg

Low Relative per Capita Consumption, 2006

Source: Consumption data – AME; population data – Global Insight

Source: AME, Ministry of Economic Development and Trade 

mln tonnes %

Growing Demand for Steel

0

20

40

60

1999 2000 2001 2002 2003 2004 2005 2006 2007F 2008F
0

5

10

15

Former Soviet Union Russian GDP growth rate 

CAGR 7%

524 575 706

399 460 506

HRC CRC Cold-rolled strip

Domestic price Export price

Domestic Price Premium, 2006 US$ / tonne (1)

Source: MMK product prices
1.  Prices in US$ based on the average exchange rate from management accounts of MMK; export prices 

exclude transport

Domestic 
price 
premium to 
exports

31% 25% 39%
36%

43%

54%

64%
57%

46%

1999 2002 2006

Domestic Export
Source: MMK standalone accounts
1. Domestic market includes Russia and CIS

By volume in tonnes

Growing Share of Domestic Sales (1)

Investment HighlightsDevelopment Strategy Financial ReviewOverview of MMK
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Metalw are  
producers

11.7%

Pipe production
22.0%

Machine building
18.6%

Bridge building
0.5%

Food
3.1%

Construction
3.0%

Automotive
8.8% Spot market

31.1%

Pow er & fuel
1.1%

Strongly Positioned for Attractive Domestic 
Market Dynamics

OAO MMK Shipments Split by Industries, 2006
1 2 3 4 5 6 7

‘000 units

Source: MMK

1. Up to 60% of spot market distribution goes to construction industry 

(1)

% of shipments in tonnes

100 109.4 122.2 132.2 141.1 150.5 160.6

2002 2003 2004 2005 2006F 2007F 2008F
Source: Ministry of Economic Development and Trade data as of 2005 

1,4771,4211,3781,2601,1821,148

2010F2009F2008F2007F2006F2005

Machinery & Metal Working, Growth Index (1)

CAGR 8.2%

1. Rebased to 100 as of 2002

Source: Deutsche UFG estimates

CAGR 5.2%

50.8 56.3 63.1 70.6 80.0

0
20
40
60
80

2006F 2007F 2008F 2009F 2010F

Real Estate Construction Volume, 2006-10F (1)

Source: National Housing Program “Affordable and Comfortable Housing for Russian Citizens”, 2006
1. Data for residential real estate

CAGR 12.0%m2 mln

0
2,000
4,000
6,000
8,000

2004 2005 2006E 2007E 2008E 2009E 2010E

Russian Oil & Gas Pipe Consumption
000’s tonnnes

Source: Rosstat, Metal Expert, UBS estimates

CAGR 10.1 %

Car Production in Russia, 2005-10F

Investment HighlightsDevelopment Strategy Financial ReviewOverview of MMK
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Significant Exposure to Fast-Growing
Russian Pipes Industry

1 2 3 4 5 6 7

Source: MMK

23.830,8792006-2015Gazprom Projects

28.1

4.3

Tonnage                 
(mln tonnes)

36,418TOTAL

5,5392006-2015Transneft Projects

Length  
(km)

PeriodProject

Russian Pipeline Projects Through 2015

000’s tonnnes

Russian Oil & Gas Pipe Consumption

Source: Rosstat, Metal Expert, UBS estimates

0

2,000

4,000

6,000

8,000

2004 2005 2006E 2007E 2008E 2009E 2010E
Other Drilling/casing Oil line Large-diameter

CAGR 10.1 %

Russian Demand for Thick Plate Products 

1 610

3 600
1 056

2 600

0

1,000

2,000

3,000

4,000

5,000

6,000

7,000

2005 2015
Pipe industry Others

Market growth

133 %

2 666

6 200

‘000 tonnes

Source: MMK estimates

Largest Domestic Capacity in Thick Plate 
Production

790
900 850

480

300 300

500

1,200
1 350

2 000

0

200

400

600

800

1,000

1,200

1,400

1,600

1,800

2,000

MMK Severstal Nosta Evraz Mechel
2005 2015Source: MMK

1. According to announced plans
2. Mill 5000 expected to start production in 2009 with annual capacity of 1,500 mln tonnes and 

reconstruction of mill 2500 will result in production growth of 500 mln tonnes

(1)

‘000 tonnes

(2)

Investment HighlightsDevelopment Strategy Financial ReviewOverview of MMK
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Moscow

Kazakhstan

MMK
SSGPO Suppliers from Kuznetsk Coal 

Basin

Moscow

Kazakhstan

MMK
SSGPO Suppliers from Kuznetsk Coal 

Basin

Well-Invested, Low Cost Production 
Facilities

mln tonnes of crude steel

Largest Single-Site Facility in Russia (1)

Source: Chermet, 2006 results

1. Data for MMK

12.5

9.1

7.3

5.6
4.9

3.6

1.5

11.3

0

2

4

6

8

10

12

ММК Severstal NLM K ZSM K NTM K ChM K Ural Steel NKM K
(2) (2) (2)

1 2 3 4 5 6 7

Highest Labour Productivity Among Russian 
Flat Steel Producers, 2002-06

Source: Chermet

tonne / employee per month (monthly average)

Location in Proximity to Raw
Materials Suppliers

24.4
19.6

16.5

36.6

26.3
20.1

0
5

10
15
20
25
30
35
40
45
50

MMK Severstal NLMK
2002 2006

1. Russian operations only
2. Data related to individual steel plants

Highest Electricity Self-Sufficiency Level (1)

96%

48%
38%

8%

52%
62%

92%

4%

0%

20%

40%

60%

80%

100%

MMK Severstal NLMK Evraz

Internal Supply Third-party Supply
Source: MMK - 2005, most recent available companies’ annual reports and prospectuses: NLMK – 2005, 
Severstal – 2005, Evraz – 2004, MMK – 2005
1. Only Russian business is taken into account
2. Electricity self-sufficiency at MMK amounted to 90% in 2006

(1)

Investment HighlightsDevelopment Strategy Financial ReviewOverview of MMK
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Leading Management Information 
System Among Russian Peers

Traditionally Earliest Reporting Time Among Russian Peers (1)

May 3rd week of April4th week of April1st week of April3rd week of March
Announcement of                 
IFRS / GAAP YE  
Financial Statements

NLMKSeverstal Evraz MechelMMK

Source: Company sites
1. Based upon most recent reportings of annual and expected 2006 financial results 
2. Publication date of 2005 financials

Unique Oracle Applications among Russian Companies

Projects

Contracts Inventory
management

Business  
efficiency 

management

Finance

HR and  
payroll 

accounting

ProductionTechnical 
support

Sales and 
marketing

Planning and   
budgeting

(2)

1 2 3 4 5 6 7

Investment HighlightsDevelopment Strategy Financial ReviewOverview of MMK
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Review 
Commission

General shareholders meeting

Board of directors 
(10 members, including 

5 independent non-executive directors)

Audit committee
(Chairman – Independent                   
non-executive Director)

Staff and compensation 
committee

(Chairman – Independent                
non-executive Director)

Committee for strategic 
planning and corporate 

governance

Committee for investment 
policy and government 

relations

Executive bodies

Sole executive body 
(MMK Managing Company)

President
(V.F. Rashnikov)

Collegial executive body 
(Management  Board of ММК)

High Corporate Governance Standards
1 2 3 4 5 6 7

Investment HighlightsDevelopment Strategy Financial ReviewOverview of MMK
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Exceptional Management Team

Victor F. Rashnikov
Chairman of the Board of Directors of MMK

President of MMK Managing Company
Experience with MMK – 39 years

Andrey A. Morozov
Deputy Chairman of the 

Board of Directors of MMK
Vice President for Corporate Matters 

Experience with MMK – 32 years

Guennady S. Senichev
Chairman of the Management 

Board – Executive Director
Vice President for Operations

Experience with MMK – 34 years

Igor V. Vier
Vice President for Commerce

Experience with MMK – 23 years

Rafkat S. Takhautdinov
Vice President for Strategic Development

Experience with MMK – 27 years

Sergey V. Krivoshchekov
Vice President for Property Administration 

Experience with MMK – 23 years

Vladimir I. Shmakov
Vice President for Finance and Economics 

Experience with MMK – 23 years

Marina A. Zhemchueva
Chief Accountant

Experience with MMK – 25 years

Arkady V. Chernov
Head of President Administration
Experience with MMK – 30 years

Management Team Achievements

• Continued modernization of production 
facilities

• Steel products output nearly doubled in 
1996-2006 from 5.9 mln tonnes to 11.3 mln
tonnes

• US GAAP audited consolidated financial 
statements since 2001

• Installation of state-of-the-art MIS on a 
single-site facility

• MMK one of the first Russian steel producers 
to enter the international financial markets

• High corporate governance standards

1 2 3 4 5 6 7

Investment HighlightsDevelopment Strategy Financial ReviewOverview of MMK
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Key Financials 

Source: MMK US GAAP accounts

Dynamics of Sales & EBITDA

US$ mln

3,047

4,829

6,424

1,003

1,735
1,511

2,005

608

1,232
947

1,426

5,380

0

1,000

2,000

3,000

4,000

5,000

6,000

7,000

2003 2004 2005 2006
0%

10%

20%

30%

40%

Sales EBITDA Net income % margin

585

1,010

1,077

217

407

580

725

1,255

0

200

400

600

800

1,000

1,200

1,400

2003 2004 2005 2006

Operating cashflow Capex

Dynamics of Operating Cashflow and Capex

US$ mln

Development StrategyDevelopment Strategy Financial ReviewOverview of MMK



23

Cost Structure Analysis: COGS

Cost of Goods Sold Breakdown MMK Group
External 

Electric Power
1.3%

External Fuel
6.4%

Aux. Materials
14.5%

Scrap
22.9%

Coal
18.6%

Other Raw 
Materials

14.9%

Pellets
10.7%

Agglomerate
10.7%

2006 = US$3,619 mln

2005 = US$3,274 mln

2004 = US$2,712 mln

Raw Material Costs of MMK (1)

External 
Electric Power

0.6%External Fuel
6.0%

Aux. Materials
11.0%

Scrap
11.8%

Coal
24.9%

Other Raw 
Materials

11.5%

Pellets
19.8%

Agglomerate
14.5%

External 
Electric Power

0.7%External Fuel
6.0%

Aux. Materials
8.6%

Scrap
11.0%

Coal
22.2%

Other Raw 
Materials

12.3%
Pellets
22.8%

Agglomerate
16.4%

2006

2005

2004

Source: MMK US GAAP accounts
1. Includes only MMK raw material expenses
2. Raw material costs of MMK account for more than 90% of MMK Group costs

Source: MMK Management accounts
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Inventory changes: (0.5%)
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Strong Financial Position

US$ mlnLong-term Debt Maturity Profile

0.7

0.4

0.5

0.2

0.0

0.2

0.4

0.6

0.8

1.0

2004 2005 2006

xNet Debt / EBITDA

Gross Debt/EBITDA Net Debt/EBITDA

Source: MMK US GAAP accountsSource: MMK US GAAP accounts

BB-/Ba3/BB-Ba3/BB-

B+/

Ba3/
BB/ BB

< 0 < 0

(2)

Note:
1. The ratings are represented in the following sequence: S&P, Moody’s, Fitch
2. Current rating
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US$300 MM eurobond

2004 2005 2006
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Per 2006 Financial Statements

(1) (1)

Note:
1. Per 2006 Financial Statements
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End of Presentation – Q&A

For additional information please contact:

Evgeny Kovtunov
Head of Investor Relations
email: kovtunov@mmk.ru
tel: +7 3519 24 9355
fax: +7 3519 24 9360


